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Introducing:
A Method for Linguistical- Psychological Language Analysis (LPLA)

Why psychological language analysis?

Language is an natural instrument for communication. Communication
primairily serves for the exchange of information between individuals or
systems.

Obviously, language as a faculty is complementary to our abilities of
non—verbal communication. One of the important differences between the two ic
that (verbal) language is controlled by a lot more rules and more precisely
defined expressions, which in general enables one to a less ambiguious way of
refering to things - even about matters that are not directly observable: that
are absent in the immediate here and now, are avstract, complex, mental, etc.

In general, we manage rather well with our natural language abilities in
Coping with most every day situations of commmunication — with exception of an
occasional misunderstanding. It becomes quite an other matter if we make
higher demands on the tramsmission of information: e.g. in important social
issues, in politics, jurisdiction, science or in business management.

In fields of science like psychology, sociology and jurisprudence these
demands are particulary high because phenomena that are studied in these areas
often are of a social, cultural, normative, ethical, moral, implicit nature:
so that the current information here is not always empiricaly founded, and may
be pourly structured, scarcely formalized, disorderly, incoherent, logically
inconsistent, ambiguous, ‘fuzzy’', etc.

Therefore, language analysis can be quite useful in common situations of
social interchange — and particulary in practising psychology or law. There
are three important reasons for using language analysis:

1) Collecting knowledge of the world
Language utterances, as far they as they convey any meaning, always reflect
information about some state of affairs in the world. This information can

be useful to us, provided we can identify it precisely and than determine
whether it is reliable enough.

2) Predicting behavior
Sometimes we want to know how a person will act in the future: perform on a
job, react on certain stimuli, etc. Because behavior is very much shaped by
drives and motives — that is thougths and feelings — we therefore need to
know how that person thinks (associates, reasons, memorizes, phantazises,
evaluates, preponderates, plans, decides, etc.). And feelings and thoughts
Can be expressed in language - eventually with help of some external
encouragment. Through careful langage analysis we can assess data from
‘'within’ a person (speaker/ writer), like his or her experiences,
preferances, wishes, goals, plans, intentions or tendencies. From these we
may derive predictions about his or her future behavioral or emotional
responses on certain stimuli.

3) Predicting effects
On the other hand we sometimes want to know what effects are to be expected
of language utterances - of ourselves or others - on some listener of
reader. E.g. to be able to influence that person in an effective way. That
1s of importance in fields like politics, sales, advertising,
psychotherapy, etc.







